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MARK JEFFRIES

Author, Keynote Speaker and former Merrill Lynch stockbroker, Mark Jeffries, has become a trusted adviser and communications consultant to some of the world's largest and most successful corporations, agencies and partnerships. 
Dividing his time mostly between The United States, Canada and Europe, Jeffries is invited to deliver his highly effective keynotes on Business Communication to audiences across many industries. His speeches are relevant, entertaining and filled with instantly useable takeaway ideas. 

Jeffries has also mastered a fascinating niche – moderating major corporate events. Jeffries has become the go-to person for facilitating, moderating and MC-ing multinational events for major organizations around the world.

Jeffries has published two books: What’s up with your Handshake? and The Art of Business Seduction and during the Autumn of 2013 launched a highly innovative and truly engaging piece of online coaching – “The Art of Business Influence - Selling without Selling.” This cloud-based course delivers truly state of the art inspiration, motivation and learning to any of your people around the world, at any time, on virtually any device.

Discussing the power of Business Influence, Networking 2.0 and Soft Skills, Jeffries regularly appears as an expert guest on NBC’s Today Show, Fox Business, CNBC and BBC News and writes for The Huffington Post. 

TOPICS:
· The Art of Networking and Business Influence:  Subjects covered in this practical, invaluable and entertaining presentation include: Soft Skills - How to influence others;The golden rules of networking; Boardroom etiquette; Making more powerful and effective presentations and pitches; How to plant the seed of an idea; Reading other people; Techniquette the etiquette of technology; How to alter the way others perceive you; Understanding your image; The secret messages you really convey
· Smart Communication in Tough Times How to Harness Today's Profit Opportunities:  The days of the hard sell of selling yourself, assuming people will buy and hoping for the best are over, according to Mark Jeffries. In today's more selling-sophisticated world, the client communication skills that win are the "soft skills" skills that positively enhance the way others perceive you. In this unique presentation guaranteed to make audiences think differently about how they are perceived, Jeffries describes these seemingly intangible soft skills, showing you how to integrate them into your professional life for bottom-line success.
· Communicating with Your Team in Tough Times:  In today's economic climate you need to remotivate your people for success and prepare them for the profit and sales opportunities ahead. A former stockbroker and economist, Mark Jeffries is a leading expert in strategic communications and his book, What's up with your handshake? Using the Secrets of Strategic Communication and Soft Skills to Win, reached No. 1 in Amazon's sales skills category. In this instantly usable and relevant keynote, Jeffries shares important insights on not only how to meet today's challenges, but also how to forge ahead to grab the next opportunity.
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